PELEK Partner Qualification Questionnaire

PRINCIPAL ELEKTRIK s.r.o. + PRAGUE - EU ESEINEERIEER - Form PQ-1

Please complete all sections and return with supporting documents to info@pelek.eu. Applications signed by company management are
prioritised. All information is treated as confidential.

1 Company Information

Company / trading name Factory legal name
City / Province Website Year established
Contact person & position E-mail WeChat / WhatsApp

2 Products & Manufacturing

Main product categories

Monthly production capacity Standard OEM lead time Export share of output, %
Capabilities

] oem ] obm [] Custom logo / private label

[ custom dimensions from drawings ] in-house tooling

Current export markets Existing EU sales / partners, if any

3 Certification & Compliance

Available documentation — attach copies
[] CE Declaration of Conformity [] EN 62208 (empty enclosures)

[] 1P rating test report [] IKimpact test report [] 1so 9001

[] RoHS/REACH
Testing laboratory that issued reports (TUV / SGS / Intertek / other) Report numbers & dates

4 Steel Origin — Mandatory for Metal Products

EU Regulation 833/2014, Article 3g: iron and steel products cannot enter the EU if any Russian-origin steel inputs were used at any
processing stage ("melted and poured" rule). Mill Test Certificates (MTC) stating the country of melt are required for every shipment. Goods
without valid MTCs will not clear EU customs. ERB355833/2014 5 £ fl5E3g%:

Can you provide MTCs with country of melt for all steel used?
[ ves, for every shipment [ Partially ] No

Steel suppliers & mill countries of melt (CR sheet / galvanized / stainless)
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5 Preferred Cooperation Model

[] Model A— Managed Distribution [] Model B — Consignment Supply
Stock placed in the EU remains your property; Pelek runs Agreed SKUs shipped on consignment to our Czech
listings, marketing, sales, logistics and service under your warehouse and sold through the Pelek catalogue (your
brand. Monthly settlement, 12% distribution fee. brand or private label). Payment as goods sell, monthly.
12% fee.

Proposed pilot: is your management prepared to place initial consignment stock (typically one container of agreed SKUs) in our
EU warehouse?

[ Yes ] Yes, smaller trial volume ] Requires internal discussion

SKUs / product lines proposed for the pilot

6 Additional Information

Why do you want to enter the EU market with Pelek?

7 Management Confirmation

DECLARATION - 7/&BH
To be signed by General Manager, Export Director or company owner * JiHSEE,. HORXBHABFFBEAZE

We confirm the information above is accurate, that we have reviewed the Pelek Partnership Prospectus, and that our company is
interested in a consignment-based partnership — not one-off proforma trading. #AT#IAU LEEESS, Bidi%Pelek&1ERZE, HFIAER
B RNEETHFENKIASIE — ME—RERTRR S

Name #& Position 31

Signature & company stamp FERATEE Date HEA

Next step: qualified applicants receive a draft cooperation agreement and an invitation to a call with Pelek management within 5 business
days.
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